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Kamolika Peres

Vice President and Head - Strategic Customer Program, SAP Indian Subcontinent
In her role, Kamolika is the custodian of SAP’s largest and deepest customer relationships in the subcontinent.
She works alongside top customers to collaborate and co-innovate, specifically in the areas of digital and cloud
transformation. With over 20 years of experience, Kamolika is a business leader with an extensive track
record in consulting, digital transformation and has been instrumental on many first-of-a-kind technology
implementations in India and emerging markets. She has domain expertise in the mobility spac
knowledge of mobile technology and excels in the areas of strategy, outsourcing, consulting,

and program management.

Prior to joining SAP in 2016, Kamolika has held leaderships positions in IBM’s consulting team across India,
South East Asia and Central Europe markets, where she worked with key players in the telecommunications and
manufacturing sectors. She started her career with the Tata Administrative Services and thereafter moved to the consulting

e, with extensive
business intelligence

team at PwC.

Daisy Chittilapilly
Managing Director, Partner Organisation - Cisco India & SAARC

Daisy Chittilapilly leads the Partner ( )rganization for India and SAARC and plays a fundamental role in

the execution of Cisco's partner strategy across the region. Her charter is to identify and develop existing

and new partnerships to drive Cisco business in the marketplace. In her current role, Daisy helps build
and evolve Cisco's Partner ( )rganization, and work with the team to direct investments at the right market
opportunities. She is involved in creating partner practices which drives scale and revenue growth for Cisco
while maintaining profitable growth for partners.

In her previous role, Daisy led the ITS business for Cisco across the India and SAAR( region and was
responsible for driving strategy for IT Services, a key vertical for Cisco in India. An industry veteran with over 20
years of experience in the technology industry, Daisy has been with Cisco for 11 years and has held positions across
sales management in Enterprise & Commercial businesses; Strategy & ( )perations and played a key role in achieving
several strategic wins for Cisco India

Mohua Sengupta
EVP & Global Head of Services, 3i Infotech

Mohua Sengupta comes with 24+ years of experience in Banking & Financial Services Industry and IT
Services industry, across the globe. Over the past 24 years, Mohua has worked in various organizations spreading
across Canada, US, India and Europe. After starting her career in Unit Trust of India as an Assistant Manager,
Mohua shifted her base to US and then to Montreal, Canada joining the Canadian FS giant, Royal Bank of

Canada. Her IT Industry stint includes, Wipro Technologies, Accenture, Mphasis, and iGate.
In her own words Mohua is a passionate student of Banking & Financial Services Industry and its ever-
changing operations, business processes and technologies. She is extremely passionate about the issue of Gender

Diversity in the workplace and mentoring younger women to continue in their career path.

Nithya Krishnan
Director, Marketing - India & SAARC, Trend Micro

Nithya Krishnan leads the Country Marketing at Trend Micro in India and plays a key role in building and
maintaining strategic relationships with internal and external stakeholders, top regional agencies and clients.
She joined Trend Micro India in Sept 2016, to lead marketing for the high growth, IT security market

Prior to Trend Micro, Nithya headed Marketing for global leader in cloud technology in India. Nithya
has also held various positions, with marketing expertise in new market entry, competitive intelligence and
marketing strategy, and a major portion of her professional career based in United States and India

She holds an MS & MBA degree from Johns Hopkins University, where she graduated with top honours

and scholarship recipient, and a Bachelors from Bangalore University, India

Arati Naik, COO - DIGISOL Systems

DIGISOL as a brand has emerged as a strong Indian brand in the I'T networking market. The most strategic
step taken was to bring about a large focus on local manufacturing under the "Make in India" initiative that
brought about a major push for the brand, specifically in the WLAN market, where the products manufactured
are 100% tested and are of top quality and standard. This year a complete range of Structured Cabling Products

were also introduced that has got an overwhelming response from the channel and SI partners ‘
Arati brings a lot of fresh focus for the company with an aim to transform the Brand and reinvent networking
products with the changing times and market demand, which is her core strength thereby making DIGISOL a
household name. Reaching out to newer product markets and creating a niche for each product line is her current

focus.




