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Dear Sir/ Madam, 

 

Sub: Presentation of Analyst/ Institutional Investor Meeting(s) 
 

In continuation to our letter dated November 2, 2023 regarding intimation of Investor Call scheduled to be held today 

i.e., November 8, 2023 at 5:00 p.m. (IST), please find enclosed herewith Investor presentation in relation to financial 

results for quarter and half year ended September 30, 2023. 

You are requested to take the same on record. 

 

Thanking you. 

 

Yours faithfully, 
For 3i Infotech Limited                                                                  
   
                                                                                         
 
Varika Rastogi                                                                              
Company Secretary   
 

Encl: As Above                                                            
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Safe Harbor

This presentation has been prepared by 3i Infotech (“Company") solely for information purposes without any regard to any specific objectives, financial situations or
informational needs of any particular person. This presentation may not be copied, distributed or disseminated, directly or indirectly, in any manner. Failure to comply
with this directive may result in a violation of the applicable law in certain jurisdictions. By reviewing this presentation, you agree to be bound by the restrictions
contained herein, and to maintain absolute confidentiality, regarding the information disclosed in these materials.

This presentation does not constitute or form part of and should not be construed as, directly or indirectly, any offer or invitation or inducement to sell or issue, or any
solicitation of any offer to purchase or subscribe for, any securities of the Company by any person in any jurisdiction, including in India, nor shall it or any part of it or
the fact of its distribution form the basis of, or be relied on in connection with, any investment decision or any contract or commitment therefore.

This presentation contains statements that constitute forward looking statements. These statements include descriptions regarding the intent, belief or current
expectations of the Company or its directors and officers with respect to the results of operations and financial condition of the Company. These statements can be
recognized by the use of words such as ''expects", "plans", 'will", "estimates", "projects", or other words of similar meaning. Such forward-looking statements are not
guarantees of future performance and involve risks and uncertainties, and actual results may differ materially from those in such forward-looking statements as a
result of various factors and assumptions which the Company believes to be reasonable in light of its operating experience in recent years. The risks and uncertainties
relating to these statements include, but not limited to, risks and uncertainties, regarding fluctuations in earnings, our ability to manage growth, competition, our
ability to manage our international operations, government policies, regulations, etc. The Company does not undertake any obligation to revise or update any forward-
looking statement that may be made from time to time by or on behalf of the Company including to reflect actual results, changes in assumptions or changes in
factors affecting these statements. Given these risks, uncertainties and other factors, viewers of this presentation are cautioned not to place undue reliance on these
forward-looking statements. This presentation may contain certain currency exchange rates and the same have been provided only for the convenience of readers.

https://twitter.com/3iInfotech
https://www.youtube.com/user/3iinfotechltd
https://www.facebook.com/3iInfotechPage
https://instagram.com/3iinfotechofficial?igshid=YmMyMTA2M2Y=
https://in.linkedin.com/company/3i-infotech
https://www.3i-infotech.com/
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About Us

6000+
Employees

~$100
Mn (FY 22-23)

15+
Countries

500+
Active Clients

2030

Listed on both Indian 
Stock Exchanges NSE & 

BSE

Company Restructuring 
- Sale of Products 

division 

Apr’212021-
2022

2005 2020-
2021

Nov’22

Born out of ICICI (one of 
the largest banks in 

India)

1993

THE NEW 3i
Digital Transformation Orchestrator

Acquired & built 
multiple products in the 
BFSI Space
- Kastle, AMLock
- Orion, Premia
- MFund +

2010-
2015

Build Service Offerings 
with New Age 
Technologies

Change of Leadership

$1Bn Revenue

OLD 3i Infotech

'Aspirant' by Everest Group in its PEAK Matrix® Application Automation Services Assessment 2023

http://www.3i-infotech.com/
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3i Infotech – Transformed to Transform You

25+
Years of Industry Experience

6000+
Employees

15+
Countries

4
Continents

83 Mn+
Man hours of Experience

1300
Happy Customers

75%+
Return Clients

500+
Active Clients

$100
Mn (FY 22-23)

100%
Debt Free

INDUSTRIES Insurance Banking , Financial 
Services

Telecom, Media & 
Entertainment Government

GEOGRAPHIES MEA KSA US APAC SAG

http://www.3i-infotech.com/
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Our Services, Platforms & Solutions

1

APPLICATION, TESTING & 
INFRA SERVICES

BUSINESS PROCESS SERVICES, 
OPERATIONS 
TRANSFORMATION

BLOCKCHAIN

DATA & ANALYTICS, 
DIGITAL COMMAND 

CENTER

CLOUD, EDGE 
COMPUTING, SASE

BPAAS, KPAAS, GRC

IOT, 5G NEXTGEN 
SERVICES 

DIGITAL TRANSFORMATION  
& CONSULTING

Platforms & Products

IT Services

http://www.3i-infotech.com/
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Our Global Foot Print

New Jersey, US

UK

NETHERLANDS

SAUDI ARABIA

INDIA
(Mumbai, Delhi, Bengaluru, 
Chennai, Hyderabad)

SINGAPORE MALAYSIA

Business Ops 
Centre 

Service Delivery 
Centers 

NORTH AMERICA

• US – New Jersey

EUROPE

• UK - London
• Netherlands - Amsterdam

SOUTH ASIA & APAC

• India - Mumbai, Delhi, Bengaluru, 
Chennai, Hyderabad

• Singapore
• Thailand - Bangkok 
• Malaysia - Kuala Lumpur

MIDDLE EAST & AFRICA

• UAE – Dubai, Sharjah
• Saudi Arabia - Riyadh

CANADA
(Toronto & British Columbia)

UAE

THAILAND

http://www.3i-infotech.com/
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Our Differentiators

Non-Intrusive Technology 
Solution
We build on the top of existing systems 
Redevelopments of exiting technology 
resources for better optimization –
“Technology Retrofit Solutions”

Superior Technology Stack
Edge Computing with SaSe products 5G, 
IoT, Block chain

First-Time Right Solution
With complete alignment of business & process 
objectives fix the process before fixing the 
technology through lean methodology- Eliminate, 
Combine, Reduce &Automate

Engagement Flexibility 
Outcome Based Partnership Linked to 
Business KPIs

Agile Workforce 
Providing Right Skilled and Borderless 

Future Ready Work Force

Ease of Working with 3i
ROI on Day 1 of engagement “Try & Buy” 

Flexibility “No CAPX Only OPEX”
or “Pay As You Go” Model

Globally Local Presence 
Understanding of People, Culture & Business 

Environments Across All Continents

http://www.3i-infotech.com/
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Aim 30 - Becoming A Billion Dollar Company

MISSIONVISION

To be a trusted  global one-stop, 
digital transformation partner 
that delivers business excellence 
and exceptional outcomes to our 
customers in this new digital 
decade

“ To be a value driven billion $ 
organization  committed towards 
customers, people and stakeholders 
with continuous orchestration, 
incubation, innovation and invention 
of digital transformation services 
harnessing the power of 5G-
powered innovation.”

“

OUR GOALNEXTGEN TECHNOLOGY SERVICES FIRM 

GOAL

Organic revenue growth 
to 1 Billion $ by 2030.  
Incubation, 
commercialization & 
acceleration of at least 10 
technology/product start-
ups. Build products, 
platform services 
leveraging the power of 
5G in Edge Computing, 
Cognitive AI / ML, Data 
Security, Data Science 
and Analytic, Block Chain 
with an IP  valuation of a 
billion dollars

“
1

Billion
Revenues

630 732 1000
2000

7500

0

2000

4000

6000

8000

F Y 2 2 F Y 2 3 F Y 2 4 F Y 2 6 F Y 3 1

10 YEAR PLAN TARGETS (INR CR)

http://www.3i-infotech.com/
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Becoming A Billion Dollar Company

▪ We have  built a strong foundation for growth 
▪ Started to drive the change management 
▪ Align ,believe and drive business with conviction 
▪ Differentiate to survive and thrive  

▪ Cannibalize revenues by automation to defend 
▪ Eliminate competition by aggressive right pricing 
▪ Enhance onshore / country specific service model
▪ Deliver convergence of services / product/ solutions

Change & Differentiate

Disrupt & Challenge

Accelerate & Break Away

Setting New Standards 

Dominate & Lead

1
2

3
4

5

▪ Catch-up and accelerate 
▪ Hunt together as one pack
▪ Disrupt competition commercial model
▪ Explore, experiment and fail fast as challenger 

http://www.3i-infotech.com/
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3i Management Team

Chief Operating 
Officer 

Professional 
Services & Chief 

Risk Officer

THOMPSON GNANAM

MD, Global CEO 

Chief Sales 
Officer Direct 
Sales-Global 

Chief Cloud 
Officer

Chief Operating 
Officer – Digital & 
NextGen Business

Chief Operating 
Officer –

Enterprise 
Services

& CRO-India

Chief 
Marketing 

Officer

Chief Business 
Excellence

Officer

Chief Financial 
Officer

Chief Human 
Resource Officer

Head-Legal & 
Company 
Secretary

Harish Shenoy Ranjit BNilesh GuptaSax Krishna Sushant Purushan Rangapriya 
Goutham Kalyan K Sanjay Rawa TS Mohan Varika Rastogi 

http://www.3i-infotech.com/
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Q2 FY24 BY REGION (INR Cr) Q2 FY24 BY INDUSTRY (INR Cr)Q2 FY24 BY LOB (INR Cr)

QUARTERLY REVENUE TREND (INR Cr)

Revenue Highlights

US , 95.4 

INDIA , 
88.7 

EMEA , 19.2 

APAC , 6.9 

ES, 62.6 

PS, 88.7 

VBU, 58.2 

REVENUES (INR Cr)

177.1

210.3

Q2 FY23         Q2 FY24

YoY REVENUE GROWTH  %

18.7% 179.2 177.1 
182.3 

190.5 194.4 

210.3

Q1 FY23 Q2 FY23 Q3 FY23 Q4 FY23 Q1 FY24 Q2 FY24

BFS , 76.0 

IT , 63.3 GOVERNMENT , 
19.1 

Mfg. & FMCG …

INSURANCE , 12.6 
OTHER , 20.2 

http://www.3i-infotech.com/
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Q2 FY24 – Business Summary
SUMMARY 

➢ Q2 FY24 revenue stood at Rs.210.3 Cr 
with an increase of 8.5% YoY and Gross 
Margin of 11.4% ; PBT of Rs. 26.4 Cr

➢ India standalone entity has grown by 
38.6% YoY from Q2 FY23 revenues of 
Rs.64 Cr to Q2 FY24 revenues of Rs.88.7 
Cr

➢ Selling cost for the period Q2 FY24 has 
gone down by Rs. 2 Cr

➢ GA cost for the period Q2 DY24 has 
decreased by Rs  6.6 Cr

INR Cr Q2 FY24 Q1 FY24 Q2 FY23 QoQ YoY
Revenue 210.3       194.4       177.1     8.2% 18.7%
Direct cost 172.3       154.5       151.6     
Indirect cost 14.1          7.3            7.7         
GM 23.9         32.7         17.8       (8.7)    6.1      
GM% 11.4% 16.8% 10.0% -5.4% 1.3%
PDD -           0.1            1.4         
Selling Cost 10.0          11.5          12.0       
GA Cost 12.6          19.2          14.9       
Net Other Income 1.4            0.0            1.2         

Operating EBITDA 2.7            2.0            (17.8)      0.7     20.5   

RailTel (Spl. Project) 4.5            6.1            -         
PDD 4.5            
Increment Impact (2 Qtrs.) 2.5            
EBITDA (8.8)          (4.1)          
Net Others Above PBT 35.2         (7.0)          41.3       

Depreciation and 
amortization

7.1            5.4            5.0         

Finance costs 2.7            2.4            2.4         
Foreign exchange loss/ 
Other Income(gain) (net)

45.0          0.7            48.7       

PBT (Before Exceptional Items) 26.4         (11.2)        23.5       37.6   2.9      

Cr

Cr

Cr

http://www.3i-infotech.com/
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Geographic Region Performance 

SUMMARY

➢ India revenue has grown QoQ by 8.8% from Rs.81.5 Cr in Q1 FY24 to Rs.88.7 Cr in Q2 FY24

➢ US had gained some momentum with an increase in revenue by 11.7% QoQ

➢ Global economic factors have impacted our overall topline growth

Revenue
Direct 
Cost

GM% Revenue
Direct 
Cost

GM% Revenue
Direct 
Cost

GM%

US         95.4         80.6 15.5%         85.4         72.0 15.7%         93.7         83.5 10.8%
INDIA         88.7         91.1 -2.6%         81.5         74.5 8.7%         64.0         56.5 11.7%
EMEA 19.2        15.7        18.2% 20.2        16.6        17.8% 14.4        15.6        -8.40%

APAC           6.9           6.0 12.7%           7.3           4.8 33.7%           5.1           3.7 26.7%
Total      210.3      193.4 8.0%      194.4      167.8 13.7%      177.1      159.3 10.0%

Region      
(INR Crs)

Q2' 23-24 Q1' 23-24 Q2' 22-23

Note: Direct cost = Direct + Indirect 
cost

http://www.3i-infotech.com/
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Business Segment Performance 

SUMMARY

➢ ES, PS, VBU QoQ revenue increased by 14.7%, 1.4%, and 10.6% respectively

• Enterprise Services includes ADMS, ISMS, Testing, Classic BPS, MVS etc.
• Professional Services includes Human Capital Management Services
• Value Business includes IT & Digital Consulting, AAA, Digital IMS, CloudFirst, Oracle COE, GCC, Cyber SOC, Digital BPS, 

Cognitive Computing Services, 5G Lab as Service, Private 5G, IoT, Security Services, Secure Access Service Edge (“SASE”), 
AgriTech, TME, Edge Computing, Edge Analytics, NuRe Campus, FutureTech etc.

INR Cr Q1'24 Q2'24 Q1'24 Q2'24 Q1'24 Q2'24 Q1'24 Q2'24 Q1'24 Q2'24 Q1'24 Q2'24

Revenue 54.60      62.63      87.39      88.66      52.60      58.16      -         -         -         -         194.38    210.28    

DIRECT COST 42.27      51.07      77.08      78.29      35.84      44.94      -         -         -         (0.29)      154.46    174.80    

Customer GM% 22.6% 18.5% 11.8% 11.7% 31.9% 22.7% 0.0% 0.0% 0.0% 0.0% 20.5% 16.9%

INDIRECT COST 3.20        7.04        0.10        0.56        2.89        7.28        6.12        4.53        1.07        (0.83)      13.38      18.59      

Gross Margin 9.13           4.52           10.21         9.82           13.87         5.94           (6.12)          (4.53)          (1.07)          1.13           26.55         16.90         

GM% 16.7% 7.2% 11.7% 11.1% 26.4% 10.2% 0.0% 0.0% 0.0% 0.0% 13.7% 8.0%

PDD (0.63)          1.92           0.13           0.47           0.75           1.68           -             -             -             -             0.06           4.50           

SELLING COST 1.29           0.75           1.99           1.97           8.22           7.82           -             -             -             (0.55)          11.45         10.04         

OTHER OVERHEADS COST 0.42           0.11           4.35           2.91           2.49           1.78           -             -             0.24           0.04           7.51           4.84           

CONTRIBUTION MARGIN 8.04           1.73           3.74           4.47           2.42           (5.35)          (6.12)          (4.53)          (1.31)          1.63           7.52           (2.48)          

Contribution Margin % 14.7% 2.8% 4.3% 5.0% 4.6% -9.2% 0.0% 0.0% 0.0% 0.0% 3.9% -1.2%

GENERAL ADMINISTRATIVE COST 19.20         12.58         

EBITDA (4.16)          (10.22)       

Other Income 0.03           1.38           

EBITDA% (4.13)       (8.84)       

ES PS VBU MediaTech BUILD Total

http://www.3i-infotech.com/
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Line Of Business Performance

SUMMARY 

➢ In Q2 FY24, Application-Automation-Analytics (AAA) is one of the highest revenue contributor with Rs.132.3 Cr 
followed by IMS with Rs. 36.4 Cr

➢ Cloudfirst has grown tremendously by 71.7% QoQ and 275.07% YoY followed by IMS with a QoQ increase by 16% & 
83.2% YoY

Revenue Direct Cost GM% Revenue
Direct 
Cost

GM% Revenue Direct Cost GM%

AAA      132.3          114.5 13.4%      128.2      107.1 16.4%      130.9          116.9 10.7%
IMS         36.4            36.8 -1.0%         31.4         26.3 16.3%         19.9            20.7 -4.2%
BPS         27.8            23.2 16.8%         25.8         22.5 12.6%         24.4            18.4 24.6%
CloudFirst         11.7            11.2 4.5%           6.8           4.8 29.2%           3.1              3.1 0.5%
Others           2.0              7.7 -           2.2           7.1 -         (1.2)              0.3 0.0%
Total      210.3          193.4 8.0%      194.4      167.8 13.7%      177.1          159.3 10.0%

LOB      
(INR Crs)

Q2' 23-24 Q1' 23-24 Q2' 22-23

Note: Direct cost = Direct + Indirect 
cost

http://www.3i-infotech.com/
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Client Category & Industry Performance
SUMMARY

➢ In Q2 FY24, 22 accounts (5.4% 
of total) contributed to the “1 
Mn+” category

➢ 364 accounts (89% of total 
accounts) contributes to “Below 
500K” category

➢ During Q2 FY24 BFS industry 
has contributed highest 
revenues of Rs. 76 Cr with 
36.1% share followed by 30.1% 
by IT Sector

 Client 
Count 

Q2 FY24 Q1 FY24 Q4 FY23

# of Clients 409 397 413
 1 MN + 22 22           22 
 500K-1 MN 23 22           19 
 100-500K 179 190         197 
 0-100 K 185 163         175 

Industry
(INR Cr)

Q1 FY23 Q2 FY23 Q3 FY23 Q4 FY23 Q1 FY24 Q2 FY24

BFS 52.9         58.7         63.0         63.2        66.3        76.0        
IT 61.5         61.8         59.4         63.1        54.2        63.3        
GOVERNMENT 17.5         12.0         13.8         20.1        17.3        19.1        
INSURANCE 8.7           9.4           10.1         10.3        13.5        12.6        
Mfg. & FMCG 8.2           7.3           9.8           9.8          15.3        19.1        
Others 30.4         27.8         26.1         24.2        27.7        20.2        
Grand Total 179.2       177.1       182.3      190.5     194.4     210.3     

http://www.3i-infotech.com/


www.3i-Infotech.com |  © 2023 3i Infotech  |  19November 8, 2023

P&L Statement (As Reported)
(Rupees in Lakhs) 

http://www.3i-infotech.com/
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Good Governance Activity

➢ As part of the ongoing efforts to build good governance, Impairment  has been carried out 

➢ This charge to Goodwill was required in our books which was existing since the pre-carve 
out period

➢ The non-cash impairment charge totalled Rs. 179.6 crores and has been recorded in the Q2 
FY24 results

➢ It doesn’t have any cash impact and is not related to current business activities (post 
product carve out in FY21)

http://www.3i-infotech.com/
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Organization Priorities 

Delivering QoQ profitable operating margins and ensuring predicable 
business model for our shareholders

Build our value business brand “NuRe” in both services and 
products along with our 3i brand

Rebrand & 
Reposition

Drive performance driven, “Our Value” based culture 
across the organization to become a challenger 

Execution 
Excellence

Leverage the macro-economic downturn to re-
launch ourselves in the Western market

Aggressively compete with Tier-1 & Tier-2 
peers as a value partner at the right price

01

02

03

04

05

People Centricity –
Our Differentiator

Leverage the 
Recession  

Challenger & 
Disruptor

http://www.3i-infotech.com/
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Organization – Business Structure By Offerings

Enterprise 
Services

➢ ADMS, 
➢ ISMS, 
➢ Testing, 
➢ Classic 

BPS, 
➢ MVS

PS

➢ Human 
Capital 
Managem
ent (HCM)

Digital 
Business 
Services

NuRe NxtGen 
Services

Services

➢ AAA, 
➢ Digital IMS, 
➢ Consulting 

Services
➢ NuRe 

Velocity, 
➢ CloudFirst, 
➢ Oracle COE, 
➢ GCC, 
➢ Cyber SOC, 
➢ Digital BPS,

➢ Cognitive 
Computing 
Services, 

➢ 5G Lab as 
Service,

➢ IOT Edge Services
➢ SASE

Product/Platforms

EdgeTech, 
FutureTech, 
CampusLab

Volume Value Business Unit Product/PlatformProfessional 
Services

NuRe 
MediaTech

➢ Edge 
Computing,

➢ Edge 
Application,

➢ Edge 
Analytics,

➢ Edge Security
➢ Industry:-

TME (RailTel)

http://www.3i-infotech.com/
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Organization Design

Clients 

GROW ORGANIZATION – GEO & INDUSTRY ALIGNED-Driving Net new revenue growth  

BFS INSURANCE TME GOVT./ PSU MAFG.HEALTHCARE

Enterprise Services ADMS, ISMS, Testing, Classic BPS, MVS

Prof. Services
VOLUME

Human Capital Management (HCM)

Digital Business

NuRe NxtGen Services

VALUE

Maestra Consulting

AAA, Digital IMS, NuRe Velocity, CloudFirst, Oracle COE, GCC, Cyber SOC, Digital BPS,

Cognitive Computing Services, 5G Lab as Service, Edge Computing, IOT, SASE

Digital Consulting, Technology Consulting, Business Process Reengineering & Management

ENERGY & UTIL. AGRITECH

Product/Platforms EdgeTech, FutureTech, CampusLabNuRe

Business Strategy & Planning, Corporate Governance & Risk Management. Branding & Pr, Standards & Certification, Audit & Compliance  

Business Finance ,Controllership , Treasury , Revenue Assurance , Statutory Compliance & Tax ,Commercial ,Finance Operations 

Business Hr , Hr Operations ,Compensation & Benefits , Talent Acquisition  & Retention, Payroll , Learning & Development ,Global Best Practises  

IT Infrastructure , Isms , Office Infra Structure , Communication Infra , Personal It Infra , Enterprise Application ,Business Application  

Legal , Company Secretary , Sebi & Board Committee  Compliance 

Business Excellence

Finance

Human Resource

Enterprise IT & 
Infrastructure
Legal & Compliance

Corporate
Functions Marketing & Inside Sales Corporate, Strategic, Account Based Marketing & Inside Sales 

USA UK UAE KSA INDIA THAILAND MALAYSIA SINGAPORE

http://www.3i-infotech.com/
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NBN : Overview

➢ Captive wifi passengers across 6109 Railway Stations
➢ 54 Mn Monthly active wifi users
➢ 85 Mn sessions monthly
➢ 4028 TB of data consumed monthly
➢ Connecting with  16 Mn suburban and  35 Mn long distance travellers monthly
➢ Connecting with Prepaid segment (95.6% of telecom subscriber base) - cost 

conscious, data hungry
➢ Connect with 351 Mn rural India users driving internet usage growth.
➢ Reach out to media dark areas across Bharat

➢ 4th largest network in the world
➢ Largest in Asia
➢ Covers 68,103 Kms
➢ 6109 Railway Stations 
➢ 23 Mn passengers travelling daily (= 1 

Australia per day)
➢ Expected to touch 30 Mn by 2025
➢ 75 Vande Bharat routes to be added 
➢ High Speed corridors to be added

Captive WiFi OpportunityIndian Rail Framework

➢ Large PSU's – Sponsorships

➢ Pvt. Enterprises –
Sponsorships

➢ Digital Driven Ad Revenue

➢ Super App Driven Non-Ad 
revenue

➢ Content Monetization

DIGITAL INSIDE, COGNITIVE POWERED, EDGE READY
Agend

a

Facts
Connect with 6109 
Railway stations of 

India

1.2 Mn Daily and 30 
Mn Monthly 

passengers using wifi

85 Mn monthly 
sessions,  4048 TB 

data consumed 

16 Mn Suburban 
Travellers monthly

38 Mn Long Distance 
Travellers monthly

Connect with Bharat in 
9 local languages

Connect with 351 Mn 
Rural Indians driving 

internet usage

Access Media Dark 
Audiences 

Revenue Streams

http://www.3i-infotech.com/
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Tel:+1 732 710 4444 / 08837-3944

Registered Office: 3i Infotech Ltd. Tower # 5,
3rd to 6th Floors, International Infotech Park,
Vashi, Navi Mumbai - 400703

marketing@3i-infotech.com
www.3i-infotech.com

Thank You

https://www.3i-infotech.com/
https://twitter.com/3iInfotech
https://www.youtube.com/user/3iinfotechltd
https://www.facebook.com/3iInfotechPage
https://instagram.com/3iinfotechofficial?igshid=YmMyMTA2M2Y=
https://in.linkedin.com/company/3i-infotech
https://www.3i-infotech.com/
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Glossary

IBR : India Business Region
PS : Professional Services
ES : Enterprise Services
VBU : Value Business Unit
AAA : Application Automation Analytics
AI : Artificial Intelligence
SASE : Secure Access Service EDGE 
IMS : Infrastructure Management Services
IoT : Internet of Things
HCM : Human Capital Management
TME : Telecom Media Entertainment
DIMS : Digital Infrastructure Management Services
CLM : Customer Lifecycle Management
LCM : Lifecycle Management
MVS : Multi-Vendor Services 
GCC : Global Command Center
RE : Resident Entrepreneur Program

https://twitter.com/3iInfotech
https://www.youtube.com/user/3iinfotechltd
https://www.facebook.com/3iInfotechPage
https://instagram.com/3iinfotechofficial?igshid=YmMyMTA2M2Y=
https://in.linkedin.com/company/3i-infotech
https://www.3i-infotech.com/
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